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Overview

09:00-
09:30 work of BIMCO:
B Who drafts BIMCO standard
contracts and clauses and how?

B The importance of industry
consultations and explanatory notes

B What are we working on at the
moment?

09:30- Introduction to S&P Market and
10:15  Main Sales Forms — global ship
sale and purchase agreements
(MOAs):
B Key drivers of the S&P market —

market cycles, asset values,
buyer/seller profiles

B NIPPONSALE, SALEFORM, Singapore
Ship Sale Form, SHIPSALE 22,

B General structure and function of
MOA:s in ship sale and purchase.

10:15- Break
10:30

Vessel condition and delivery terms

10:30- Physical condition of the vessel:
11:15 W Sale by description

Introduction to the documentary

11:15-
12:15

12:15-
13:15

B Inspections regime — class records,
logbooks

B Inspections regime — vessel

B Examination of the benchmarks for
physical condition of the vessel at
delivery

MW Sale on “as she was” and “as is where
is” terms.

Delivery preparation and
execution:
B Pre-delivery timetable:

¢ Initial vessel inspection
Buyers’ on-board representatives
Notices, vessel location and NOR
Diver’s inspection / drydocking
Process for measuring bunkers
and identifying inventory.
B Delivery process:

¢ Financial closing meeting and

documentary requirements

¢ Sellers’ obligation to deliver the
vessel free from encumbrances.

S OO

Lunch

Payment to post-delivery

13:15-
14:00

Financial terms and payment:
M Price:
¢ Market value

14:00-
14:45

14:45-
15:00

15:00-
15:45

15:45-
16:45

16:45-
17:00
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¢ Purchase price
¢ Spares, exclusions, bunkers

¢ Taxes, fees, expenses.

B Payment considerations:

¢ Lodging the deposit

¢ Payment of the purchase price

¢ Payment for bunkers, greases and
oils.

Post delivery considerations:
B Change of name/funnel markings

W Post-delivery documentary
obligations

B Seller’s warranties
W Latent defects.

Break

Non-performance and dispute
resolution:

B Force majeure, total loss

B Buyer’s breach

B Seller’s breach

B Entire agreement clause

B Law and arbitration.

Case study

Key takeaways and concluding
remarks



URCHASE #:TRAINING

Fergus Gifford

Fergus Gifford is Managing Director of ArrowShipping Japan with a focus on Newbuilding and Sale& Purchase.
After seven years at Arrow in Londonand Hong Kong, he moved to Tokyo in August 2019.Born in London, he
studied at Edinburgh Universityand has spent half his life in Asia, dividing his timebetween Tokyo, Kobe and
Hong Kong.

Arrow Shipping Group was founded in 1991 and overthe last 30+ years has expanded to offices in 15countries.
As well as Sale and Purchase andNewbuilding, it offers Chartering, Derivatives,Research and Valuation services
with the latestaddition being Arrow Energy Markets.

SPEAKER
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Wei Zhuang Megan Lim
Wei Zhuang is the Head of Asia Pacific at BIMCO. Wei started his BIMCO career with the Legal & Contractual Megan is an Assistant Membership & Training Manager at
Affairs Department in 2011 where he joined a wide range of BIMCO’s standard contracts and clauses projects, BIMCOQO'’s Singapore office which involves continuous
including project development, revision and promotion. He was further promoted as China Liaison Officer as support for global membership and training operations,
well as the General Manager of BIMCO Shanghai Centre. Now as the Head of Asia Pacific, he is committed to along with efforts to expand BIMCQ’s presence in
keeping a constructive relationship with regional regulators and industry stakeholders and, most importantly, Singapore and broader Asia, in collaboration with the Asia
to provide portfolio services to BIMCO members and potential members in Asia. team. She joined BIMCO in 2022 as a Student Assistant

ORGANISERS

Wei’s previous positions include eight years as a maritime lawyer and Senior Fellow at Maritime University. ;L;Fépa%g;qignfgh]%fggf%%rsuc,z;ﬂ;:cierp;?giﬁgr'glagg;/e'ﬂes

He has a master’s degree in maritime law and a PhD in international law. Larsen. Megan is an alumnus of Nanyang Technological
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Where will the course be held?

The venue will be published approximately 8 weeks before the
course.
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For more information, please contact:

Address: Bagsvaerdvej 161, DK-2880 Bagsvaerd, Denmark
Phone: +454436 6832

Email: training@bimco.org

Web: www.bimco.org/training

Come talk to BIMCO:

www.bimco.org/events

Follow us:

LinkedIn
company/bimco



https://www.linkedin.com/company/bimco/posts/?feedView=all
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